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5/5 Adjustable 
Rate Mortgage 


Starting at 2.99 % 


MONTHS RATE 

POINTS APR PAYMENT’ 

First 60 2.99% 

0 3.998% $421.06 

Next 300 4.5% 

0 3.998% $506.69 


•2.99% fixed rate for 5 years 
•4.99% maximum rate for years 6-10 
•Minimum 3% downpayment 
•Lower closing costs compared to a fixed rate 

•Loans are originated, underwritten, closed 
and serviced locally in Vermont 

Give us a call and see if a long-term 
adjustable rate program is right for you. 
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Find. Fix. Feather. 

Those three words sum up the 
notions behind Seven Days' 
quarterly supplement about 
home, design and real estate. If 
you're in the market to buy, sell, 
make a move or spruce up your 
decor, we aim to inspire. 
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Keep it local with this 
deliciously simple recipe. 


(Cheese t r ade^\- 

FALL NIGHT IN MAC-N CHEESE 


8 Tb(4oz) Vermont Creanv 

. all-purpose flour 


4 0Z. organic whole Milk 

1 tit. Kimball Brook barm urg 
I Ub Garofalo Elicoidali (it's like Rigatom!) 

Vi Cabot Extra Sharp Cheddar, grated 


Cabot Extra Si 

8 oz. Gruyere, grated 
3 oz. Danish Blue Cheese, c: 
1 cup Cento Breadcrumbs 


Step 2 , tame not, add flour and whisk 

wbidang u»Sl W* 

Remove from heat. 

Ste P 3 „ nine Cheese and salt & pepper 

Add Cheddar, Gruyere, B an d pour into a 

to taste. “’*»Sw«»™bs,«dd.b.o, 

35 - 4 ° mino, “ ““ 

-nd browned. . 

„ j Vermont bacon and a dash 
-Get crazy by adding some cooked Vernon 
Oei era 7, m i x ture before baking, 

of nutmeg to the cheese n 


P.HEESE TjRADERSs 
WINE SELLERS 
1186 Williston Rd.. So. Burlington VT 05403 
(Next to the Alpine Shop) 
802.863.0143 • Open 7 days 10am-7pm 
www.cheesetraders.com 
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The menu bar on Birdseye Building’s website imme- 
diately conveys what the text means by “full-service 
custom home design-build company.” It means more 
than drawing up plans and constructing a house, 
though the Richmond-based business excels at that. 
Click on any of the other tabs — “Woodworking,” 
“Metal & Glass,” “Sitework” and “Energy” — to see just 
how Birdseye has evolved over three decades. 


Yep, the company can manufac- 
ture a unique metal handrail, carve 
out a rural driveway or install a 
tidy array of solar collectors. Yet 
Birdseye is still best known, and 
justifiably so, for its houses. 

When John Seibert and Jim 
Converse launched Birdseye 
33 years ago, they may not have 
anticipated the diversity of the 
residences they would eventu- 
ally construct: a minimalist box 
cantilevered on a lakeside hill; a 
sprawling, New England vernacu- 
lar farmhouse; an urban oasis all 
warm woods and native stone. 

And, like any young entrepreneurs, 
they surely had no idea how their 
company would grow — that it 
would add designers and archi- 
tects, or artisans in wood, metal 
and glass. Or that it would eventu- 
ally become employee-owned. 

Throughout Birdseye’s diverse 
styles and services a theme 
remains: fine craftsmanship. 

Though Birdseye is an ESOP (a 
company with an employee stock 
ownership plan), its 37 employees 
may also work independently. 
During a tour of the company’s 
rambling quarters on Huntington 
Road, principal architect Brian 
Mac — who started Birdseye 
Design 17 years ago — explains that 
“ideally, we all work on the same 
project, but I might take a job else- 
where and work with other build- 
ers; and the [Birdseye] builders 


might work with other architects." 
The wood and metal shops, run 
by Jonathan Schumacher and 
Chelsie Bush, respectively, also 
create products independently. 
Seibert and Converse, Mac says, 
act as general contractors, do the 
company’s marketing and “oversee 
everything." 

A Detroit native, Mac recalls a 
visit to Vermont some two decades 
ago that included taking in a Bread 
and Puppet Circus. The experience 
helped sell him on the state, he 
says, and serendipity quickly in- 
troduced him to “a group of people 
involved in Birdseye.” Originally he 
wanted to learn woodworking — “I 
helped build the Pitcher Inn pn 
Warren]," Mac notes. “But eventu- 
ally I’d had enough of working 
construction, and I got back into 
architecture.” 

It was a good move. He counts 
his own Waterbury home among 
the many he’s designed over 17 
years. Though some jobs have 
taken him out of state, most of 
Birdseye’s projects are within an 
hour and a half of its Richmond 
HQ. 

Nearly all of that work is 
residential, but one company photo 
depicts a commercial space: Lucky 
Next Door. Burlington fans of 
Penny Cluse Cafe on Cherry Street 
know about its sister restaurant, 
which is, well, right next door. 

FROM THE GROUND UP » P.6 
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Joy, comfort, repose, elegance... 


Live With Art 


Let art bring emotion to your home. 

Come to the gallery, pick pieces for in-home trial, arrange a 
home consultation, or have us digitally hang ait in your home or 
landscape. We make it easy and enjoyable. 
Cbllaboration with interior designers welcomed. 


west branch ■ 
gallery & sculpture park 





From the Ground Up «rs 

Mac says he designed it as something 
of a favor to owners Charles Reeves and 
Holly Cluse — he’s a fan of their popular 
breakfast, too. The windows and Lucky 
sign display artisanal metalwork, and, 
along with the cozy, wood interior, 
speak to Mac's eloquent design 
vocabulary. 

After the Lucky job, Mac says, he got 
“a ton of calls” about other commercial 


IT’S ALL ABOUT 
MAKING IT PRETTY. 


BRIAN MAC 


projects, but none has yet material- 
ized. He doesn’t seem to mind; some 
15 projects, large and small, are on his 
docket at the moment. 

Speaking for himself and for Birdseye 
collectively, Mac describes an aesthetic 
that is "grounded in place first.” When 
people buy a property, he notes, it's 
essentially about the landscape. “1 like to 
keep things quiet and beautifill, but I’m 




all about providing what an architect 
can do," Mac says. Sustainability is 
important, too, and not just for practical 
considerations. “It’s sustainable because 
it’s beautiful," he says. “In the end, it’s 
all about making it pretty.” 

Birdseye's model itself seems to be 


a sustainable one: Everyone, from the 
designers to the diggers to the carpenters 
and craftsmen, is on the same page, each 
person's expertise informing the others. 
“We are all integral to what’s essential in 
the project,” Mac concludes. 




For the results you deserve... 

Moving across town or across the country. 

Rely on an Experienced Realtor! 


With over 30 years of real estate sales experience, you 
can count on me to help you sell or buy your new home. 


Janice (Jail) Battaline 

Certified Residential Specialist • Seniors Real Estate Specialist 

802-861-6226 

janbatt7859@aol.com 

Your Partner in SUCCESS! 
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On Shelburne Road, 

Next Door to the Price Chopper 
802-862-0646 

CreativehabitatVT.com 
E CreativeHabitat ©CraftVT 

OPEN 9AM to 8PM M-S. 10-6 SUN 


creative n 
habitat 
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motion minded 
kitchen design 

cabinets & installation 
accessible design 
green materials F 


weg 

small kitchens! 


SamClarkDesign.com 
Ian Maas (802) 454-1856 


For info & images: 
KitchensfbrFoodies.blogspot.com 


s 







Getting W 


Pellet 


circulate heat and you ( 
to have a traditional chimney. 

Eight years ago. Sherman put a 
pellet stove in his new home in 
Richmond, which had propane 
heat. He paid $2,800 for a 
Harman stove rated for 30,000 
BTUs per hour, on which he now 
relies to provide 100 percent of the 
space heat for his 1 , 800 -square-foot 
house. "We paid for that investment 
in less than 18 months," Sherman 

Pellets are more efficient than 
cord wood — though the wood 
industry doesnt regulate efficiency, 
so particular manufacturers' claims 
can't be verified. Another plus: 
They're wood, and we grow wood in 
Vermont. 

"We think about eating locally: 
people should also think about heat- 
ing locally," Sherman suggested. 

He noted that forests comprise 
78 percent of Vermont and are an 
important part of the state's working 
landscape. Yet, when it comes to 
fuel, Vermonters use 186 million 
gallons of heating oil each year, 
Sherman said. At $4 per gallon, 
that's $744 million leaving the state. 


What’s the best hottiefor your house? 


Not long after I moved to Vermont, someone 
informed me — by way of helpful orientation 
— that my new home state enjoys nine months 
of winter and three months of damn poor skiing. 


In years since, I’ve dug out of some Despite that revela- 

epic snow dumps (Valentine’s Day 2007, tory moment, we 
anyone?), justified owning multiple 
winter coats, come to a deep under- 
standing of how Eskimos could have 
dozens of words for snow, and added 
the terms “nor’easter” and “wicked 
cold” to my vocabulary. As someone 
whose fingers go numb in the grocer’s 
dairy section, it’s high time I learned 
how to take the chill off. 

My husband and I are shopping for a front of a fire, 
fireplace insert. Basic homework taught To pick the freestanding i 

us that we have three fuel options: 
natural gas, wood and pellets. And 
burning logs in the fireplace isn’t a 


haven’t yet settled on a 
purchase. My husband 
still rallies for wood, 
arguing that it offers 
honest work for our 
kids. While I also prefer 
wood for its authentic- 
ity, I suspect the work it entails would 
translate to far fewer cozy nights in 


option. Wood-burning 
fireplaces typically lose 
more heat than they 
generate. “We call them 
wood evaporators,” 
said Roy L’Esperance, 
who owns the Chimney 
Sweep Fireplace Shop 
in Shelburne. Also, ours 
smokes up the house, 
owing to a cold exterior 
chimney that cant help 
but comply with the laws 
of thermodynamics. 

I arrived at the 
Chimney Sweep think- 
ing we’d settled on a 
wood-burning insert. 

Then I met L’Esperance. 

“Well, the wood's romantic, cozy and 
traditional, and a very practical alterna- 
tive when you have expensive heat 
sources such as propane or oil,” he said, 
knowing that we have natural gas. But 


WOOD’S 
ROMANTIC, 
COZY AND 
TRADITIONAL. 


fireplace insert that’s right for you, you 
need to consider your lifestyle, your 
access to fuel and whether you want the 
unit to provide ambience 
or the lion’s share of your 
heating — which all three 
fuel options can do. 

And consider this: In 
addition to choosing fuel 
type, you need to pick 
a material. Stoves and 
inserts commonly come 
in three: steel, cast iron 
and soapstone. Steel is 
the strongest, heats the 
fastest and loses heat 
the fastest. Cast iron and 
soapstone offer softer 
heat. They take longer to 
heat up and radiate heat 
longer, with soapstone 
being the slowest to heat 

and to cool. 

Read on for insight from 
L'Esperance, as well as from Lee Miller, 
an installer and salesman at Stove & 
Flag Works in Williston; and Adam 


then he pointed a remote control at the Sherman, who runs the Biomass Energy 


Fireplace Xtrord inair 616 and clicked. 
Within two seconds, flames danced 
in the natural-gas insert, faux embers 
glowed and my resolve melted. 


Resource Center at Vermont Energy 
Investment Corporation. 


INTERIORS 


Natural gas 



Cord wood 



THE CONS: You have to cut and 
stack wood. Wood needs to dry. It 

chimney. Creosote can build up, 
though stoves and inserts typi- 
cal ly offer secondary burns to help 
prevent that. Of the three fuels, 
cord wood is the least efficient 


and emits the most particulates, 
Sherman noted. 

But with new technology, 

improved in both those areas. 
Look for the permanent metal 
EPA-certification label on the back 
of the stove. 



Now is the time 
to sell your home. 

Call me for a free consultation. 


Robbi Handy Holmes • 802-951-2128 • robbihandyhoImes@c21jack.' 

’YYlakituj it happen fan you! 


In-Store Bakery... Apple Cider Donuts daily! 
Homegrown Fresh Produce • Garden Mums in many colors 
Fall Harvest Decorating • VT & Specialty Foods 
Gifts for Home and Garden 


FALL ACTIVITIES 

3-miie Corn Maze Open Daily thru Oct. 31st 
Giant Pumpkin Welgh-ln Saturday, Sept. 27, 1 -3pm 
Hayrides to the Pumpkin Patch 
Weekends beginning September 27 


Harvest Festival Days 
Saturday, October 4 & Sunday, October 12 

Come visit farm market this fa((! 


Adult admission 
to our 2014 Corn Maze 

One coupon per person. 








REAL ESTATE 


Real estate experts o~ er tips to prepare 
your home for the spring market 


BY KEN PICARD 


So your house has finally reached maximum capacity. When 
you bought that cozy two-bedroom, one-bathroom ranch, you 
were single and had more space than you needed. 


Fast-forward 10 years. Now you’ve 
got a spouse, two kids, a dog and 
enough garden tools and sporting goods 
to start a summer camp. The kids share 
one bed, and the novelty of the entire 
family crowded into a single bathroom 
each morning has worn thin. 

In short, it’s time for new digs. But 
not many sellers want to put their 
house on the market in the winter, 
when much of its curb appeal is buried, 
like the curb itself, beneath three feet 
of snow. 

Fear not. Vermont’s real 
estate professionals say 
there’s a lot that sellers can 
do in advance to prepare 
their house for sale in the 
spring — or sooner, if they’re 
willing to list it in January and 
February. Because many of thei 
projects take time and money, 
the experts recommend startin 
soon, so the “For Sale” sighs 
can sprout with the crocuses. 

1. LET THERE BE LIGHT 

Before the weather gets too cold, rake 
out gardens, stow empty flowerpots 
and store patio furniture, recommends 
Robbi Handy Holmes, a real estate 
agent with Century 21 Jack Associates 
in South Burlington. Though lawns and 
gardens never look their best from late 
fall to early spring, putting down fresh 
mulch and hanging a seasonal wreath 
on the front door can add a splash of 
color to an otherwise drab-looking 
exterior. 

Ditto for repairing screens and 
washing windows before the mercury 
falls below freezing. Shiny windows 


and open blinds not only brighten a 
house, Handy Holmes says, but also 
make it look bigger. As she pi 
all about first impressions.” 

2. DECLUTTER AND 
DE-TCHOTCHKE 

Your prized collection of 
miniature lighthouses might 
be worth thousands on eBay, 
but you'd be hard-pressed 
find a real 
itate agent who’s 
er sold a house based 
on its abundance of 
knick-knacks. 

For spring sellers, fall 
and winter are excellent 
times to box up those 
dust collectors, pore 
through the basement 
ets, and purge one’s home 
clothes, books and other 
ihold items that won’t go to 
xt house. Clear off counter- 
tops and store or toss the clutter. 

"We all have our clutter spots, and 
fs hard to live in a house and sell it at 
he same time,” Handy Holmes says. 

But it’s impressive to walk into a home 




Carol Audette, with Coldwell 
Banker Hickok & Boardman Realty 
in Burlington, suggests donating 
those odds and ends to Goodwill, 
ReSOURCE, the Salvation Army or 
the Vermont Refugee Resettlement 
Program. 


3. FRESHEN THOSE 
WALLS -AND LOSE 
THE WALLPAPER! 



After you’ve decluttered, a fresh 
coat of paint is the cheapest and 
easiest home improvement project 
there is. Audette suggests neutral 
colors, such as off-white or cream, 
and recommends getting rid of 
wallpaper, especially if it’s peeling, 
and replacing it with a solid paint job. 

4. KNOW BEFORE YOU GO 

The last thing a seller wants is to learn 
about a major deficiency in a house’s 
roof, plumbing, foundation or electri- 
cal system after that house is under 
contract. A building inspection in 
advance lets you know exactly which 
problems may lower your asking price 
— or scuttle the deal entirely. 

In some cases, new laws and 
building codes have been added since 
the house last changed hands. For a 
Vermont house that hasn’t sold in at 
least a decade, they include laws related 
to photoelectric smoke alarms, carbon- 
monoxide detectors and overflow tanks 
on water heaters. 

Audette also advises that if you’re 
planning to sell your house, you 
should make an appointment to get it 
inspected by the fire marshal — another 
requirement prior to sale. 
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Finding you just the right person 


HomeShare WM s 

VERMONT 863-5625 • HomeShareVermont. 


802-253-6945 Stowe 299 Mountain Road 



There's a reason homeownership is 
the foundation of the American Dream 


While lately the economy has presented some 
challenges, it has also helped us focus on what 
matters most: the value of owning a home. It's re- 
minded us that home is where we make memories, 
build our future and feel comfortable and secure. 
When you're ready, a REALTOR®, a member of the 
National Association of REALTORS®, can help you 
find the home that's right for you. REALTORS® are 
prepared — to answer your questions, show you 
options and guide you home 


■VermontRealtors® 







The Move Groove «m 


5. CLEAN IS GREEN 

As homeowners head into winter, 
Audette suggests that homeowners get 
their furnaces and chimneys profes- 
sionally cleaned and inspected. If the 
house has an oil tank, get it checked 
and certified by a professional — an- 
other new requirement before sale in 
Vermont. 

A clean heating system doesn’t 
just make the house smell better, feel 
warmer and look well 
maintained. It also 
lowers your heating 
costs — another selling 
point for potential 


6. GET YOUR 
PAPERWORK IN 
ORDER 

The vast majority of 
people who sell their 
house buy another 
one. All the real estate 
experts agree that if 
you’re planning to buy as 
well as sell next year, it 
behooves you to get your 
paperwork and finances 
in order in advance. 

That means everything 
from obtaining copies of 
your existing mortgage 
and deed to obtaining 
preapproval letters from 
a lender. 

Also, if you’ve done 
any exterior work, such 
as additions or new 
decks, check that you’ve 
obtained all the neces- 
sary permits — and e 
on file with your t 
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7. FOR SOME, 

COLD IS GOLD 

While most sellers prefer to wait 
until their front lawn is lush before 
planting a ‘Tor Sale” sign on it, Marla 
Woulf, director of marketing at Lang 
McLaughry Real Estate in South 
Burlington, points out that many sell- 
ers now list their homes throughout 
the winter. Why? Because buyers are 
out there, especially 
after years of 
sluggish sales. 

This year, Woulf 
notes, while the 
Vermont housing 
market peaked at 
about 9,800 homes 
for sale in July, 
7,500 homes were 
for sale in January. 
And, while 620 
houses sold in July, 
the busiest month 
for buyers, 354 
moved in January. 
In short, she says, 
people who house- 
hunt in winter are 

vated to buy, owing 
to a new job or other 
life transition, and 
may be willing to pay 

“People think that 
nobody is buying 
real estate over the 
winter,” Woulf says, 
"but that’s just not 

If you are selling 
in winter, she says, 
puts lights, inside 

and out, on timers and post seasonally 
appropriate photos of the house online. 
Also, if your house is already empty, 
turn on the heat, at least while poten- 
tial buyers are walking through it. 

“I’ve been to some of those houses 
where the heat is off,” Woulf says, “and 
people don't stick around too long.” 

Even if your house doesn't sell in 
the winter, having it on the market 
leaves you better positioned to attract 
buyers who will return with the robins 
of spring. (0 


WALK INTO A HOME 

WHERE IT LOOKS 
LIKE THE SELLER 
REALLYWANTS 
TO SELL. 

ROBBI HANDY HOLMES 
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NLB CONSTRUCTION 
CONSULTING, LLC 


Need Help with Building permits? 
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802-355-4130 gfepgfj 





Touring two of Burlington’s 
newest housing developments 

BY XIAN CHIANG-WAREN 








APARTMENTS 


1 


Scan this page with Layar 
to view photo slideshow 


Who wouldn’t want to live in Burlington? The Queen 
City’s got it all: a bustling downtown, leafy residential 
streets (at least for half the year), the waterfront and 
proximity to great skiing — not to mention all the 
restaurants, movies, museums and theaters. 

Until recently, there seemed to be just one thing that Burlington 
didn't have: new apartment units. Though the city’s older and historic 
apartments have their charm, renters and buyers on the hunt for newer, 
sleeker abodes have had few options. Despite demand for market-rate 
rental units and condos, development of new housing complexes slowed 
to a crawl during the recession. 

‘Tor many years we didn’t see a lot of new apartment buildings being 
built in Burlington, because the numbers just didn't work," says Erik 
Hoekstra, a partner at Redstone Commercial Group. 

Now, though, interest rates are low, and new housing projects are on 
the rise around town. More than 900 new rental units have been pro- 
posed for Burlington, according to estimates by real estate advisory firm 
Allen & Brooks, as Seven Days reported earlier this year. 

Those searching for a contemporary apartment in the Queen City are 
finally in luck. Nest went inside two new Burlington developments — the 
Stratos building on St. Paul Street and Silversmith Commons on North 
Winooski Avenue — to size up some of the new digs. 


Stratos 

Located just a block from City Hall Park and 
the Flynn Center for the Performing Arts, with 
urban and lake views from their balconies, the 
condominiums in the Stratos development 
practically sell themselves. "It's one of the 
best locations in all of Burlington," boasts Bill 
Desautels, the project's real estate agent and 
owner of RE/MAX North Professionals. » p.17 


SILVERSMITH COMMONS 



TWo gleaming, three-story buildings on North 


Winooski Avenue — with a still-available retail unit 
on the ground floor — form Silversmith Commons. 
It's one of several Redstone Commercial Group 
projects currently under way in Burlington. » Rig 
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Pr oudly MADE in the USA 


Commercial Flooring Specialists 


Remington Club Chair -Novella Kiwi 549.00 Morris Club Chair -Urban Blossom 629.00 

Pouf Cocktail Ottoman -Handcut Orange Crush 339.00 Pouf Cocktail Ottoman (Lg) -Handcut Shape Rain 459.00 

Tara Club Chair (Swivel) -Toroli Aqua 669.00 
Pouf Cocktail Ottoman -Handcut Madeira Pear 339.00 


LOCALLY OWNED AND OPERATED , ^ 

H HOMEPiRT 

Decor Furniture Housewares Gifts Toys 52 Church St., Burlington 863-4644 www.homeportonline.com Monday-saturday ioa-sp and Sunday 11A-6P 


What’s your vision for 
homeownership? 

Perhaps we can help. We're a locally based non-profit offering 
Vermonters low-interest loans and the ability to choose a local 
lender. So go ahead, dream big, and give us a shout. 




Stratos « pis 


The 30,224-square-foot building 
has a sleek, shiny facade and contains 
34 condo units that range in size from 
500 to 1,090 square feet. The aesthetic 
is modern and minimalist: white walls, 
hardwood floors or plush carpets in 
neutral shades, big glass windows, 
aluminum finishing on the balconies. 

“There’s an incredible amount of 
glass within the unit; they’re very bright 
overall,” says Desautels. “They are a 
bit more crisp than some of the other 
offerings you find in the area." 

The units have been in high demand: 
Only one remains on the market, though 
construction just wrapped in June (one 
other condo is currently available for 
rent). “We sold most of them early,” 
Desautels explains. Residents include 
executives, young professionals and “a 
few snowbirds.” 


The smaller Stratos condos sell for 
about $140,000, while the larger units 
with lake views climb into the low 
$400,000 range. Several owners who 
don’t live in the building are renting out 
units, for about $2,500 per month. 

Desautels says that's “reasonably 
affordable” given the location and the 
quality of materials that went into build- 
ing the apartments. There's also covered 
parking and laundry. “The big amenity is 
being downtown,” Desautels says. 

In fact, he was so sold on Stratos that 
he moved in himself. “I downsized from 
a 3,200-square-foot home out in the 
country," Desautels says. “And I’m loving 
it. I absolutely love, love, love, love it. 
Why? Because it's a simpler lifestyle. 
And I can walk to everything I need to 
do.” 
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SEVEN DAYS 

iuse 

/party! 


Come to a free workshop 
for first-time homebuyers, talk 
with experts, ask questions and 
drink cocktails! 


presented by 

^ Vermont 


Tuesday, September 30 

Check-in 5:30-6 p.m. 
Workshop 6-8 p.m. 


45 Main St., Winooski 

Meet the Experts 

ATTORNEY 

Andrew Mikell, 


RSVP 


by Tuesday, September 30, at noon at sevendaysvt.com/houseparty 




Silversmith « P .is 


Silversmith was originally intended 
to be a condominium building, but 
Redstone decided to develop the units 
as market-rate rental housing with the 
option of transitioning to condos later 

The modem, light-filled apartments 
retain a condo look, though. Averaging 
750 square feet, they have bamboo 
floors, gray and white walls and brand- 
new, energy-efficient appliances. The 
building contains two one-bedrooms 
and 20 two-bedrooms; Redstone is 
currently leasing the units starting at 
$1,550. 

Hallways and common areas are 
decked out in deep navy and gray, 
with the occasional exposed-cement 
wall — in the basement, for instance, 
which contains coin-operated laundry 
facilities and tenant storage lockers. 
The location is also a plus: Popular 
Old North End eateries such as Barrio 


Bakery & Cafe and Pho Hong are a 
short stroll from the front door, and 
Church Street is just a 10-minute walls. 

For Redstone partner Erik 
Hoekstra, Silversmith Commons has 
personal significance: He lives around 
the corner and believes that the 
development is a positive step for the 
neighborhood. 

Silversmith tenants are mostly 
young and/or single professionals 
and graduate students. “People living 
here strengthen the market for retail,” 
Hoekstra points out. “They have a little 
bit of disposable income to spend at 
the bakeries and stores. 

“There’s been a lot of great revital- 
ization in this neighborhood for over 
30 years,” he says. “The piece we’ve 
been missing is market-rate [rental] 
housing. What makes neighborhoods 
healthy is diversity across incomes.” 
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Our professional staff can help you turn your 
valuables or excess inventory into cash quickly! 

WE’RE ONLY PAID WHEN WE SELL YOUR ITEMS! 

amazon.com ebay craigslisi (J) < 25 g> 

premierresellers.com | 802.503.2383 


The Archive Center 

We store it. We file it. We deliver it! 


We are a full-service archive manage- 
ment and storage center. We provide: 


EASY 


Self Storage & 

I The Archive Center I 




Get Organized! 


Hurry, with a deal 
this good we can only 
offer it twice a year'. 



ioo+ Prints Scanned 
50+ Slides Scanned 
Video to DVD Transfer 


1 0 Dorset St. South Burlington 


.29/per print 
.69/per slide 

2 Free add’l DVD Copies 
of any Paid Video Transfer 


802 • 863 • 1256 
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REPURPOSED LIGHTING 

www.conant meta land lig ht.com 

(802)658-4482 


Professionals serving professionals 
Office ■ Retail ■ Industrial 
Businesses • Investment 


(802) 862-4800 • 800-773-4803 




“Your professionalism and vonr ability to work 
with all parties were exemplary! It was a pleasure 
and I look forward to the opportunity to work with 
V/T Commercial again.” 

Sam Andersen 

Executive Director, Central Vermont Economic Development Corporatioi 

Whether your commercial property needs 
are large or small, let the professionalism and 
experience of the V/T Commercial team work for yo 


Discover the contemporary side of Marvin Windows and Doors. It's all 
about maximum light and minimum clutter. It's about connecting the great 
outdoors with the great indoors. Big expanses of glass, natural wood, and 
clean, bold lines. Marvin's contemporary windows are the perfect way to 
transform your vision into a beautiful reality. 


MARVIN 


186 COLLEGE STREET, BURLINGTON, 802.864.2000 

COMMERCIAL VTC0MMERCIAL.COM 







Wardrobe 

Triumph 

How to make a 
stand-alone closet 

BY XIAN CHI ANG-WAREN 

Nothing kills the look of a bedroom like clothing 
clutter. I’m just as guilty as the next person of 
tearing through drawers looking for one specific 
thing, and hurrying out the door, leaving the 
mess right where is fell — for days. 

OK, so some people are more inclined to have messy bed- 
rooms than others. In my defense, though, it’s been a while since 
I’ve had a proper place to store my clothes. As most people who 
live in dormitories or shared living quarters know, all rooms 
are not created equal, and it can be tricky to figure out who gets 

There’s the room with the view; the room with the private 
bathroom; the room with the exposed brick wall; and the room 
with the big, walk-in closet. Or, in the case of the dwellings that 
my roommate and I have recently occupied, the room with the 
only closet. (She always gets the closet. Her clothes are way 



Goodbye Junk. Hello Relief! 



We recycle and donate up to 100 percent of every load and 
run our fleet on bio-diesel. 


Call 1-800-468-5865 or book online at 1800gotjunk.com. 




ORIENTAL CARPET BAZAAR 
Shelburne Town Hall - Sat. 10/18/14 


9am-4pm one day sale of 

Unique Handmade Oriental Carpets, Persian Rugs, 
Vintage and Antique, Tribal and Kurdish Kilims, 

from Turkmenistan, Syria, Iran, Azerbaijan & Uzbekistan 
ORIENT CARPETS of Damascus, Syria & Waltham Vermont 
for more information or to visit our showroom 
please call Mouawia Bouzo 802-877-3863 


Wardrobe Triumph «p.zi 


«AJ 



When moving day came around at 
the end of August, I packed my bags, 
loaded them into a big yellow Penske 
truck and vowed that this time would 
be different. Our new place is way 
more spacious than the fairly cramped 
apartment we were leaving behind. But 
— whaddaya know? — it also has only 
one bedroom with a closet. 

Determined to solve this major 
household crisis of my youth 
once and for all, I did 
what any self-respecting 
twentysomething would 
do: I logged on to Pinterest. 

Predictably, those craft)' 
folks on the internet had 
a ton of do-it-yourself 
suggestions for those of us 
who’d run out of room in our 
closets, or simply didn't have 
one. If the Pinterest prt 
to be believed, 
a range of 

proof options 
for attractive, 
stand-alone 
closets were at 
my fingertips. 

A standing 
closet, I read, 
could be made 
from just about 
any frame. The 
slacker in me 
was tempted to 
just hang a pole 
in the comer 
(made from a 
hand-chopped birch 
sapling! With twine! 

From antique ceiling 
hooks!), and maybe stack 
some milk crates (antique, wood, with 
original ink lettering) underneath it for 
shoe storage. But I decided to challenge 
myself with a more involved project. 

One standing closet in particular 
caught my eye: a frame made from two 
antique wooden ladders, connected by 
a closet rod fastened with pipe straps 
on the top rung, and simple plywood 
boards resting on the bottom rungs for 
shoe storage. 1 liked the clean lines, the 
reasonable size, the rustic look and that 
there weren’t many steps or materials 
to figure out. 

That Pinterest DIY-er made it look 
so easy, but my experience turned 
out to be a bit more complicated. I 
searched the Burlington area for an 
affordable antique wooden ladder, but 


YOU MAKE A 
FUNCTIONAL STANDING 
CLOSET FRAME OUT OF 
JUST ABOUT ANYTHING. 


it turns out antique wooden ladders are 
kind of a thing. They’re hard to find, 
and when you do find them, they’re a 
little on the pricey side. (That means 
out of budget for those of us closet-less 
plebes still splitting the rent, at least) 

Plenty of home stores have an 
appealing range of well-designed 
standing closets, but at that point, I 
was determined to hang my clothes 
jmething I'd made myself. 

I took matters into my own 
hands — or rather, into the 
hands of the good people at 
Home Depot in Williston. 

And it turns out that those 
DIY bloggers were right about one 
thing: You can make a functional 
standing closet frame out of 
just about anything. 

At the store, I chose 
four pieces of rough, 

six-foot-tall land- 
scape timber (at 
$5 a pop, these 
were a low-risk 
option), which 
sort of had the 
rustic look of 
the antique 
wooden-ladder 
frame, without 
the clean lines 
and charm- 
ingly spattered 
white paint. At 
any rate, they 

interesting than 
two-by-fours. 

At a friend’s 
suggestion, 1 didn't 
try to recreate the 
ladder, but made the ends of 
the frame by “tenting” the tops of the 
wood toward each other like a swing 
set — a more structurally sound shape, 
I'm told. 

Each set of two pieces of timber 
was attached at the top with back flap 
hinges ($2 each), and again a foot or 
so off the floor by a one-foot piece of 
wood. I used pipe straps to fasten a 
wooden dowel ($3, and you can use any 
branch, broomstick or rod) to the top, 
where it rested neatly in the angled 
groove of the hinges where the lumber 
pieces touched. 

As a finishing touch, I ran a board 
across the one-bys at the base for a 
shoe shelf, and — voila! — I’d made my 
own standing closet, in less than an 
hour and for less than $30. 




We find homes to support your lifestyles. I Lang McLaughry 

After all, we too are hikers, boaters, mountain bikers, shoppers and diners, skiers, fishers, ^7 

and equestrians. And we too value our water frontage, as much as we cherish an outstanding view. I 

With 160 agents in 16 offices across Vermont andNew Hampshire, you’re sure to find home in us. ~~ ~ ' 


View all of our inventory at 

lmsre.com 
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Considering a MORTGAGE 
with Vermont Federal Credit Union? 


SMART MOVE. 



We make it easy to move into 
a great mortgage. 

When you choose Vermont Federal Credit Union for 
your mortgage, you get more than just a great rate. 
You get a Mortgage Officer who takes the time to 
help you through every step of the process. You get 
assurance that your loan is serviced locally. And 
you get options. You may choose lower payments 
with an Adjustable Rate Mortgage, or qualify 
for our VHFA First Time HomeBuyer Program. 

Make the first move and contact us today! 


Neufl This credit union is federally insured by 
■' — ■— ' the National Credit Union Administration. 



